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t's the end of GM, honey, 2.7, c:...

Two years after Marge
Schott's death, the
iconic Schott Buick sign
that dominated a leg of
Montgomery Road in Nor-
wood for decades now adds
"Mark Sweeney Buick.”
But the word "Buick”
may soon become a dim
memory in Norwood.
Monopoly Ltd., a real
estate development firm
based in Clifton, pur-
chased the aging dealer-
ship property at 4300-
4301 Montgomery Road
for $950,000. Mark
Freiberg of The Everest
Group/TCN  Worldwide,
who represented Schottco
Corp. in the deal, says Mo-
nopoly plans to redevelop
the property, most likely
for retail use. It includes
the dealership building
(constructed in 1940), two

overgrown paved lots and
a body shop across the
street.

Mark Sweeney, of Walt
Sweeney  Pontiac/CMC
Truck, took over the
Schott Buick dealership
after the former Cincinna-
ti Reds owner died. But he
always planned to combine
his dealerships at another
location.

Sweeney Buick's exit
means that for the first
time in 80 years, Norwood
has no General Motors
connection. The GM plant
that contributed 35 per-
cent of the city's tax base
for 64 years closed in 1987.
No other GM dealerships
operate here.

As Marge might have
grumbled, it's the end of
an era, honey.

—ANNIE-LAURIE BLAIR
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Fabricating Firm Purchases Art Iron Building

C.H.C. Fabricating Will Relocate to Woodlawn

B The closing of Art Iron Inc.’s Cincinnati operations proved to be an
opportunity for C.H.C. Fabricating, a metal fabrication and installation
company.<br><br>C.H.C. purchased the former metal service facility at
10270 Wayne Ave. in Woodlawn, QH, from Art Iron for $1 4 million,

=4 approximately $19 per square foot. C.H.C. will relocate its operations in
. Carthage to the new location. Located near I-75, the 73,158-square-foot
industrial building sits on 6.45 acres and has heavy crane service, which
C.H.C.

will utilize in its operations.

Frank Torbeck of The Everest Group represented the buyer and the seller.



