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Autonomous Cars 
Mean Opportunities 
for CRE Investors 

Driverless cars may impact parking structures 
across North America.  

It’s an issue many in the industry have been 
debating since 2015, when totally autonomous 
vehicles were tested on public roads in several 
US states. Now legislation around driverless 
cars exists widely across North America and 
Europe. 

In a short few years, the self-driving car has 
come a long way, and new technology – 
including self-parking – is increasing by leaps 
and bounds. As a recent article in Road & 
Track says: “Within the next two to five years, 
experts believe these technologies will begin to 
alter what drivers need from a parking garage.”  

For one thing, driverless car occupants may no 
longer have to park. Their vehicles will drop 
them at their destinations. But then, where do 
cars go until the return trip?  

Actually, just about anywhere. This means 
high-cost structures in major urban areas may 
not be needed; an autonomous auto can park 
itself in lower-cost areas outside the core. 

Parking spaces also may be smaller (some say 
as small as 6.5 ft./1.98 m wide, compared to the 
current 9 ft./2.74 m). And, notes Road & Track, 
“Squeezing vehicles into tighter spaces … 
saves millions in costs for builders, home 
buyers, and consumers alike.” Testing indicates 
a garage for self-parking vehicles could reduce 
the space required by up to 62%. 

The upshot, according to the article: existing 
garages will likely need upgrading, and new 
structures will be “rethought from the ground 
up.”  Obviously, this will be game-changing. 
And for real estate investors in particular, the 
opportunities are very real.  

 

Successful Real Estate Solutions! 
The Everest Group was recently involved in the following noteworthy 
transactions. 
 

 Adam Simon represented the Seller in the sale of a 16,000 SF office 
building located at 4460 Carver Woods Drive in Blue Ash, Ohio, for a 
selling price of $1.425 million.   
 

 Karen Duesing represented the Seller in the sale of a 7,200 SF 
freestanding retail/restaurant building located at 12140 Royal Point 
Drive in Symmes Township, Ohio, for a selling price of $1.4 million. 

 
 Frank Torbeck, SIOR, and Karen Duesing represented the Landlord in 

leasing the former Dollar General space, a 7,800 SF space, in the 
Cambridge Plaza, located at 3110-3175 Dixie Highway, Hamilton, 
Ohio, to Glorious Décor & Rental Co.  

 
 Karen Duesing represented the Purchaser in purchasing the storefront 

retail/residential building located at 200 W. McMillan Street in Clifton, 
Ohio, for a selling price of $1.35 million.  

 
 Adam Simon represented the Landlord in leasing 2,850 SF of 

office/medical space for five years at Carver Woods Executive Center in 
Blue Ash, Ohio.    

 
 Frank Torbeck, SIOR, represented the Seller in the sale of a 7,500 SF 

industrial building on 2.8 acres located at 1535 Old State Route 74 in 
Batavia, Ohio.  

 
 Karen Duesing & Frank Torbeck, SIOR, representing the Landlord in 

leasing the 8,150 SF former Major Performance building located at 
3110-3175 Dixie Highway, Hamilton, Ohio, to Imperial Exotic Motors.  
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The Cost of Cyber Crime Isn’t Just Financial… 
 

This newsletter and any information contained 
herein are intended for general informational 
purposes only and should not be construed as 
legal, financial or medical advice. The 
publisher takes great efforts to ensure the 
accuracy of information contained in this 
newsletter. However, we will not be 
responsible at any time for any errors or 
omissions or any damages, howsoever caused, 
that result from its use. Seek competent 
professional advice and/or legal counsel with 
respect to any matter discussed or published in 
this newsletter. This newsletter is not intended 
to solicit properties currently for sale. 

The CRE industry is safe from cyber 
attacks. Isn’t it?  

Sadly, no. Because no one is safe. It’s 
likely there isn’t a sector of the 
economy that hasn’t had a hacking 
incident over the past few years. And 
while the financial cost is staggering, 
the cost to companies’ reputations, and 
the backlash from furious 
customers/clients, may well be worse. 

Juniper Research, a digital research 
organization, has pegged the cost of 
data breaches at $2.1 trillion globally by 
2019 – roughly four times the cost of 
breaches in 2015, as noted in a Forbes 
article.  

According to the Identity Theft 
Resource Center, there were 7,010 
breaches across five sectors from 2005 
to 2017, including general business and 
financial institutions. Over the years, 
hackers have penetrated giants such as 
Walmart and Target, and recently, a 
high-end Austrian hotel paid a ransom 
to thieves who had targeted the hotel’s 
key entry system.  

Meanwhile, the CRE industry, initially 
slow to embrace technology, is now 
comfortably using cloud and mobile 
tech for everything from managing 
security to communicating with various 
audiences via social media. But 
technology is a double-edged sword: in 
making operations more efficient and 
effective, it also introduces a level of 

risk that was virtually nonexistent in the 
past.  

For example, a study by Keepers and 
the Ponemon Institute found that over 
50% of small and medium-size 
businesses interviewed had been 
breached. The study, titled “The 2016 
State of SMB Cybersecurity,” also 
found that only 14% of companies 
interviewed felt they were adequately 
protected from cyber attacks. That’s 
86% that aren’t comfortable with their 
defenses. And the costs to each 
business, in terms of assets lost and 
reputation building after the attack, is 
roughly $2 million.  

Unfortunately, we’re making hacking 
too easy. According to Experian’s Data 
Breach Industry Forecast for 2017, the 
number one problem is password 
breaches. Most employees seldom 
change their passwords (some 60% of 
SMB employees interviewed for the 
Keepers’ study used the same password 
for everything); nor do customers. And 
this is a problem. 

As Experian noted, attackers resell 
passwords on the dark web, and since 
many people use the same passwords 
for all online interactions, companies 
that weren’t targeted in the original 
attack may be attacked sometime down 
the road. Fighting back is expensive: 
global spending on cyber insurance and 
security technology to fight cyber crime 

exceeded $80 billion in 2016. But it’s 
necessary: a cyber security plan, 
including both technology and 
insurance, may be the best investment 
you’ve ever made. 

As passwords just aren’t cutting it, 
many businesses are seeking new 
approaches to authentication. And 
encryption technology is becoming 
increasingly sophisticated (and 
expensive), developing ways to prevent 
thieves from turning data breaches into 
cash, thus eliminating the motivation. 

Cyber liability insurance (beyond 
general business owners’ policies) 
covers risks such as data loss and 
interruption of business, as well as 
identity theft and hack-for-ransom 
activities. But most importantly, such 
policies also cover the cost of 
rebuilding a firm’s reputation after a 
cyber attack. Because this is where it 
will hurt the most. 
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C e l e b r a t i n g  3 5  Y e a r s  o f  S u c c e s s f u l  
C o m m e r c i a l  R e a l  E s t a t e  S o l u t i o n s  

 
Would you like to talk with one of our agents about 

Successful Commercial Real Estate Solutions? 
Call our office at 513-769-2500 
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